[image: image10.png]SAP Best Practices



[image: image10.png]

	EHP3 for SAP ERP 6.0
June 2009
EnglishEnglish
	

	
	Logistic Generic Settings (SP) (213)

	SAP AG
Dietmar-Hopp-Allee 16
69190 Walldorf
Germany
	Building Block Configuration Guide


Copyright

© Copyright 2009 SAP AG. All rights reserved. 
No part of this publication may be reproduced or transmitted in any form or for any purpose without the express permission of SAP AG. The information contained herein may be changed without prior notice. 
Some software products marketed by SAP AG and its distributors contain proprietary software components of other software vendors. 
Microsoft, Windows, Excel, Outlook, and PowerPoint are registered trademarks of Microsoft Corporation. 
IBM, DB2, DB2 Universal Database, System i, System i5, System p, System p5, System x, System z, System z10, System z9, z10, z9, iSeries, pSeries, xSeries, zSeries, eServer, z/VM, z/OS, i5/OS, S/390, OS/390, OS/400, AS/400, S/390 Parallel Enterprise Server, PowerVM, Power Architecture, POWER6+, POWER6, POWER5+, POWER5, POWER, OpenPower, PowerPC, BatchPipes, BladeCenter, System Storage, GPFS, HACMP, RETAIN, DB2 Connect, RACF, Redbooks, OS/2, Parallel Sysplex, MVS/ESA, AIX, Intelligent Miner, WebSphere, Netfinity, Tivoli and Informix are trademarks or registered trademarks of IBM Corporation. 

Linux is the registered trademark of Linus Torvalds in the U.S. and other countries.

Adobe, the Adobe logo, Acrobat, PostScript, and Reader are either trademarks or registered trademarks of Adobe Systems Incorporated in the United States and/or other countries.

Oracle is a registered trademark of Oracle Corporation. 

UNIX, X/Open, OSF/1, and Motif are registered trademarks of the Open Group. 
Citrix, ICA, Program Neighborhood, MetaFrame, WinFrame, VideoFrame, and MultiWin are trademarks or registered trademarks of Citrix Systems, Inc. 
HTML, XML, XHTML and W3C are trademarks or registered trademarks of W3C®, World Wide Web Consortium, Massachusetts Institute of Technology. 
Java is a registered trademark of Sun Microsystems, Inc. 
JavaScript is a registered trademark of Sun Microsystems, Inc., used under license for technology invented and implemented by Netscape. 
SAP, R/3, SAP NetWeaver, Duet, PartnerEdge, ByDesign, SAP Business ByDesign, and other SAP products and services mentioned herein as well as their respective logos are trademarks or registered trademarks of SAP AG in Germany and other countries. 

Business Objects and the Business Objects logo, BusinessObjects, Crystal Reports, Crystal Decisions, Web Intelligence, Xcelsius, and other Business Objects products and services mentioned herein as well as their respective logos are trademarks or registered trademarks of Business Objects S.A. in the United States and in other countries. Business Objects is an SAP company.

All other product and service names mentioned are the trademarks of their respective companies. Data contained in this document serves informational purposes only. National product specifications may vary.

These materials are subject to change without notice. These materials are provided by SAP AG and its affiliated companies ("SAP Group") for informational purposes only, without representation or warranty of any kind, and SAP Group shall not be liable for errors or omissions with respect to the materials. The only warranties for SAP Group products and services are those that are set forth in the express warranty statements accompanying such products and services, if any. Nothing herein should be construed as constituting an additional warranty.

Icons

	Icon
	Meaning

	[image: image1.png]



	Caution

	[image: image2.png]



	Example

	[image: image3.png]



	Note

	[image: image4.png]



	Recommendation

	[image: image5.png]&





	Syntax

	[image: image6.png]



	External Process

	[image: image7.png]



	Business Process Alternative/Decision Choice


Typographic Conventions

	Type Style
	Description

	Example text
	Words or characters that appear on the screen. These include Field names, screen titles, pushbuttons as well as menu names, paths and options.

Cross-references to other documentation.

	Example text
	Emphasized words or phrases in body text, titles of graphics and tables.

	EXAMPLE TEXT
	Names of elements in the system. These include report names, program names, transaction codes, table names, and individual key words of a programming language, when surrounded by body text, for example, SELECT and INCLUDE.

	Example text
	Screen output. This includes file and directory names and their paths, messages, source code, names of variables and parameters as well as names of installation, upgrade and database tools.

	EXAMPLE TEXT
	Keys on the keyboard, for example, function keys (such as F2) or the ENTER key.

	Example text
	Exact user entry. These are words or characters that you enter in the system exactly as they appear in the documentation.

	<Example text>
	Variable user entry. Pointed brackets indicate that you replace these words and characters with appropriate entries.
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Logistic Generic Settings (SP)
1 Purpose

This configuration guide provides the information you need to set up the configuration of this building block manually.

If you do not want to configure manually and prefer an automated installation process using BC Sets and other tools, refer to the installation guide of this building block.

2 Preparation

2.1 Prerequisites

Before you start installing this building block, you must install prerequisite building blocks. For more information, see the building block prerequisite matrix (Prerequisites_Matrix_[xx]_EN_PL.xls; the placeholder [xx] depends on the SAP Best Practices version you use, for example BL refers to the SAP Best Practices Baseline Package: Prerequisites_Matrix_BL_EN_PL.xls). This document can be found on the SAP Best Practices documentation DVD in the folder: ..\BBLibrary\General\.
3 Configuration
3.1 Master Data Part 1
3.1.1 Sales Document Item
3.1.1.1 Defining Item Category Groups
Use

Using the item category group, you group together different material types for item category determination from the SD view. For every material type, you can define a default item category group which is proposed by the SAP System when you create a material master record. 
In the sales document, the system determines the item category from the item category group of the material and from the sales document type, and proposes this item category in the document. You assign item categories to sales order types and item category groups elsewhere.
Procedure

1. Access the activity using one of the following navigation options:
	Transaction code
	OVAW

	IMG menu
	Sales and Distribution ( Sales ( Sales Documents ( Sales Document Item ( Define Item Category Groups


2. On the Change View Materials: Item Category Groups in Material Master Overview screen, choose New Entries.
3. Make the following entries:

	Field name
	Description
	User action and values
	Note

	ItCGr
	Item Category Group
	YBER
	

	Description
	
	Service w/SD-order
	


	Field name
	Description
	User action and values
	Note

	ItCGr
	Item Category Group
	YBS1
	

	Description
	
	Service w Order CS
	


4. Choose Save.

Result

The item category groups are created to use in the material master, and for sales item category determination.

3.1.2 Sales Document Types

3.1.2.1 Defining Sales Document Types

Use

The sales document type determines how the system processes the sales document. For example, depending on the sales document type, the system determines which screens to present and which data to ask you for. The sales document types used for this business scenario are: quotation, sales order, and debit memo request.

Prerequisites
Sales area 1000, 10, 10 has been set up. 

Procedure
1. Access the activity using one of the following navigation options:

	Transaction code
	VOV8

	IMG menu
	Sales and Distribution ( Sales ( Sales Documents ( Sales Document Header ( Define Sales Documents Types


2. Create the Sales Document Types YBQ1 and YBO1 by copying standard document types QT and OR respectively; accept all associated copy controls and ensure the following primary settings:

	Fields
	YBQ1
	YBO1

	Description
	SP: Quotation
	SP: SD-Order

	SD Doc Category
	B
	C

	Number systems
	
	

	No.RangeIntAssgt
	05
	01

	No.RangeExtAssgt
	90
	02

	Item no.increment
	10
	10

	Sub-item increment
	10
	10

	Transaction flow
	
	

	Screen Seq Group
	AG
	AU

	Transaction Group
	2
	0

	Doc.Pric.Procedure
	S
	S

	Display Criteria
	UALL
	UALL

	Fcode for Over Scr
	UER2
	UER1

	Billing
	
	

	Order-Rel Bill Type
	
	L2

	Intercomp.bill.type
	
	

	Cnd Type Line Item
	
	EK02

	Requested delivery  date/pricing date/purchase order date
	
	

	Propose deliv.Date
	X
	X


Result
The new sales document types are created.
3.1.2.2 Assigning Pricing Procedure to Sales Document Types

Use

In the pricing procedure, you define which condition types should be taken into account, and in which sequence. During pricing, the SAP system automatically determines which pricing procedure is valid for a business transaction and it takes the condition types contained in it into account one after the other.

The determination of the procedure depends on the document pricing procedure; you specify the document pricing procedure for each sales document type.
Prerequisites

The sales order types have been created.

Procedure

1. Access the activity using one of the following navigation options:

	Transaction code
	SPRO

	IMG menu
	Sales and Distribution ( Basic Functions ( Pricing ( Pricing control ( Define and Assign Pricing Procedures


2. Double-click Assign document pricing procedures to order types. 

3. Define or assign the document procedure as listed in the table below: 
	Sales Type
	YBQ1
	YBO1
	YBDR

	Sales Document Type
	SP: SD-Quotation
	SP: SD-Order
	SP: Debit Memo Req

	Document Procedure
	S
	S
	S


Result
You have specified the document pricing procedure for each sales document type.
3.1.2.3 Assigning Sales Area to Sales Document Types

Use

In this menu option, you allocate the allowed order types to each sales area group. You do not need to make any entries at all if all the sales order types are allowed for each of your sales areas.

Prerequisites

You must define common sales organizations, common distribution channels and common divisions.

Procedure

1. Access the activity using one of the following navigation options:

	Transaction code
	SPRO

	IMG menu
	Sales and Distribution ( Sales Documents ( Sales Document Header ( Assign Sales Area To Sales Document Types ( Assign sales order types permitted for sales areas


2. Double-click Assign sales order types permitted for sales areas. Choose New Entries and type in the following data:
	1. RefSOrg.
	2. RefDistCh.
	3. RefDivDoc
	4. SaTy
	5. Name
	6. Name

	1000
	10
	10
	YBQ1
	Inland
	Direct Sales

	1000
	10
	10
	YBC1
	Inland
	Direct Sales

	1000
	10
	10
	YBDR
	Inland
	Direct Sales


Result
You have assigned the allowed sales document types to the sales area.
3.1.2.4 Assigning Incompleteness Procedures

Use

In the following activities, you define when a sales document should be regarded as incomplete and how the system should respond when you create a document.

Prerequisites
The sales order types have been created.

Procedure

1. Access the activity using one of the following navigation options:

	Transaction code
	VUA2

	IMG menu
	Sales and Distribution ( Basic Functions ( Log of Incomplete Items ( Assign Incompleteness Procedures ( Assign procedures to the sales document types


2. Make the following entries for each sales document.

	Fields
	YBQ1
	YBC1

	Description
	SP: Quotation
	SP: SD-Contract

	Proc.
	10
	blank

	Description
	Inquiry/Quotation
	blank 

	IC-Dialog
	deselect
	deselect


Result
Only the document type YBQ1 SP: SD-Quotation has an incompletion log assigned.
3.1.3 Material Master
3.1.3.1 Creating Material Master
Use
The purpose of this activity is to create material master data.
Procedure
1. Access the activity using one of the following navigation options:
	SAP ECC menu
	Logistics ( Materials Management ( Material Master ( Material ( Create (General ) ( Immediately

	Transaction code
	MM01


2. On the Create Material: Initial Screen, enter the following values for each single material and choose Enter.

	Field name
	Value 1
	Value 2
	Value 3
	Value 4
	Value 5
	Value 6

	Material
	D100
	D101
	D102
	D200
	D201
	D301

	Industry sector
	S

Services
	S

Services
	S 

Services
	S 

Services
	S 

Services
	S 

Services

	Material type
	DIEN
	DIEN
	DIEN
	DIEN
	DIEN
	DIEN


	Field name
	Value 7
	Value 8
	Value 9
	Value 10
	Value 11

	Material
	D302
	D303
	H100
	H200
	S300

	Industry sector
	S

Services
	S

Services
	S

Services
	S

Services
	S

Services

	Material type
	DIEN
	DIEN
	DIEN
	DIEN
	DIEN


3. Choose the following views: Basic Data 1, Basic Data 2, Sales: Sales Org Data 1, Sales: Sales Org Data 2 and Sales: General/Plant Data and enter the following values. 
	Field name
	Value 1
	Value 2
	Value 3

	Material
	D100
	D101
	D102

	Plant
	Plant 1 (1000)
	Plant 1 (1000)
	Plant 1 (1000)

	Sales Org
	Inland (1000)
	Inland (1000)
	Inland (1000)

	Distr. Channel
	Direct Sales (10)
	Direct Sales (10)
	Direct Sales (10)


	Field name
	Value 4
	Value 5
	Value 6

	Material
	D200
	D201
	D301

	Plant
	Plant 1 (1000)
	Plant 1 (1000)
	Plant 1 (1000)

	Sales Org
	Inland (1000)
	Inland (1000)
	Inland (1000)

	Distr. Channel
	Direct Sales (10)
	Direct Sales (10)
	Direct Sales (10)


	Field name
	Value 7
	Value 8
	Value 9

	Material
	D302
	D303
	H100

	Plant
	Plant 1 (1000)
	Plant 1 (1000)
	Plant 1 (1000)

	Sales Org
	Inland (1000)
	Inland (1000)
	Inland (1000)

	Distr. Channel
	Direct Sales (10)
	Direct Sales (10)
	Direct Sales (10)


	Field name
	Value 10
	Value 11

	Material
	H200
	S300

	Plant
	Plant 1 (1000)
	Plant 1 (1000)

	Sales Org
	Inland (1000)
	Inland (1000)

	Distr. Channel
	Direct Sales (10)
	Direct Sales (10)


4. Choose Enter.
5. On the Basic Data 1 screen, enter the following values.
	Field name
	Value 1
	Value 2
	Value 3
	Value 4
	Value 5
	Value 6
	Note

	Material
	D100
	D101
	D102
	D200
	D201
	D301
	

	Material Description 
	Service Fixprice
	Repair Service
	Service Provider
	Service Standard
	Service Specialist
	Consulting 2 T&M
	Short Text

	Base Unit of Measure
	AU
	AU
	AU
	H
	H
	H
	

	Material Group
	YBSVS1
	YBSVS1
	YBSVS1
	YBSVS1
	YBSVS1
	YBSVS1
	SP-Services

	GenItemCatGroup
	YBS1
	NORM
	YBLE
	NORM
	NORM
	YBER
	


	Field name
	Value 7
	Value 8
	Value 9
	Value 10
	Value 11
	Note

	Material
	D302
	D303
	H100
	H200
	S300
	

	Material Description 
	Travel Expenses
	Consulting 3 PS
	Spare 
Part 1
	Spare 
Part 2
	Repair Material
	Short Text

	Base Unit of Measure
	H
	H
	PC
	PC
	PC
	

	Material Group
	YBSVS1
	YBSVS1
	YBSVM1


	YBSVM1


	YBSVS1
	SP-Services

	GenItemCatGroup
	LEIS
	LEIS
	NORM
	NORM
	NORM
	


6. On the Basic Data 2 screen, no entries have to be made.

7. On the Sales: Sales Org Data 1 screen, enter the following values:
	Field name
	Value 1
	Value 2
	Value 3
	Value 4
	Value 5
	Value 6

	Material
	D100
	D101
	D102
	D200
	D201
	D301

	Delivering Plant 
	Plant 1 (1000)
	Plant 1 (1000)
	Plant 1 (1000)
	Plant 1 (1000)
	Plant 1 (1000)
	Plant 1 (1000)

	Cash Discount
	X
	X
	X
	X
	X
	X

	Tax Data/Tax Category
	MWST
	MWST
	MWST
	MWST
	MWST
	MWST

	Tax Classifi-cation
	1
	1
	1
	1
	1
	1


	Field name
	Value 7
	Value 8
	Value 9
	Value 10
	Value 11

	Material
	D302
	D303
	H100
	H200
	S300

	Delivering Plant 
	Plant 1 (1000)
	Plant 1 (1000)
	Plant 1 (1000)
	Plant 1 (1000)
	Plant 1 (1000)

	Cash Discount
	X
	X
	X
	X
	X

	Tax Data/Tax Category
	MWST
	MWST
	MWST
	MWST
	MWST

	Tax Classifi-cation
	1
	1
	1
	1
	1


8. On the Sales: Sales Org Data 2 screen, enter the following values:
	Field name
	Value 1
	Value 2
	Value 3
	Value 4

	Material
	D100
	D101
	D102
	D200

	Acct Assignment grp 
	Y1 (Service Provider)
	Y1 (Service Provider)
	Y1 (Service Provider)
	Y1 (Service Provider)


	Field name
	Value 5
	Value 6
	Value 7
	Value 8

	Material
	D201
	D301
	D302
	D303

	Acct Assignment grp 
	Y1 (Service Provider)
	Y1 (Service Provider)
	Y3 (Travel Expenses RRB)
	Y1 (Service Provider)


	Field name
	Value 9
	Value 10
	Value 11

	Material
	H100
	H200
	S300

	Acct Assignment grp 
	Y1 (Service Provider)
	Y1 (Service Provider)
	Y1 (Service Provider)


9. On the Sales: General/Plant Data screen, enter the following values:
	Field name
	Value 1
	Value 2
	Value 3
	Value 4
	Value 5
	Value 6

	Material
	D100
	D101
	D102
	D200
	D201
	D301

	Profit Center
	YB120
	YB120
	YB120
	YB120
	YB120
	YB120


	Field name
	Value 7
	Value 8
	Value 9
	Value 10
	Value 11

	Material
	D302
	D303
	H100
	H200
	S300

	Profit Center
	YB120
	YB120
	YB120
	YB120
	YB120


10. Choose Save.

3.1.4 Set – ID’s
3.1.4.1 Maintaining Set-ID’s
Use

Sets are used in many components and subcomponents of the SAP system (such as in DIP profiles, reporting, planning, and currency translation). Before you can begin working with these components, you must first create the sets that you want to use.
Procedure

1. Access the transaction choosing one of the following navigation options:
	SAP ECC menu
	Information Systems ( Ad Hoc Reports ( Report Painter ( Report Writer ( Set ( Create

	Transaction code
	GS01


2. On the Create Set: Initial Screen, enter the following values for each single set.
	Field name
	User action and values 1

	Set Name
	YB-MATERIAL01

	Description
	BP Services: Material

	Table
	AD01ATTR

	Set Type 
	Basic Set


	Field name
	User action and values 2

	Set Name
	YB-SDPS

	Description
	BP Services: SD/PS

	Table
	AD01ATTR

	Set Type 
	Basic Set


3. Choose Enter.

4. In the Create Set: Field name dialog box, enter the following Field name: KSTAR. 
5. Choose Enter.

6. On the Create Set: Values screen, enter the following data for Set YB-MATERIAL01:
	No
	From Value
	To Value
	Short text of set line

	001
	410105
	
	T&M Billing

	002
	
	
	Blank


7. Choose Save.

8. On the Create Set: Values screen, enter the following data for Set YB-SDPS:
	No
	From Value
	To Value
	Short text of set line

	001
	943080
	943110
	


9. Choose Save and go back.
Result

The Set-ID’s are created.
3.2 Settings PM / SD Basics
3.2.1 Profiles for Resource-Related Billing or Quotation Creation
The dynamic item processor (DIP) profile defines and controls resource-related quotation and billing for service orders, as well as sales documents. It may be maintained in either the Customer Service or the Sales and Distribution section of the IMG. The DIP profile allows flexible determination and translation of actual labor, material, and other costs into sales materials for appropriate pricing and billing.  
3.2.1.1 DIP Profiles
Use

In this step, you define all settings in the DIP profileYBR00099 necessary to generate a billing document for the work generated during the entire repair process.
In this step, you define all settings in the DIP profile YBS00011 necessary to generate a billing document for the work generated during the entire consulting process.

Prerequisites

As a basis for maintaining the DIP Profile the material master for the involved materials, the sales document type and Set-ID’s must have been created.

Procedure

1. Access the activity using one of the following navigation options:
	Transaction code
	ODP1

	IMG menu
	Plant Maintenance and Customer Service ( Maintenance and Service Processing ( Basic Settings ( Quotation Creation and Billing for Service Orders ( Profiles for Quotation Creation, Billing, Results Analysis


2. On the Change View Profile: Overview screen, choose New Entries.
3. Make the following entries for Profile YBR00099:
	Field name
	Description
	User action and values
	Note

	Profile
	
	YBR00099
	

	Text
	
	SP: Service
	


4. Go back to the Change View Profile: Overview screen.
5. Choose the profile YBR00099.

6. In the left-hand area of the screen, double-click the Usage folder.

7. On the Change View Usage: Overview screen, make the following entries:

	DI Usage
	Sales Doc. Type
	Sdoc Type CMR
	Warranty Check
	DI w Material

	1 Billing and results analysis
	YBDR
	
	x
	


8. Choose the entry you have made and choose the Characteristics folder in the left-hand area of the screen.

9. Make the following settings:

	Char
	CharactRelevant
	Mat.Determination
	NoSummarization

	Accounting indicator
	
	
	

	Activity number
	x
	x
	x

	Activity type
	x
	x
	

	Billing form
	
	
	

	Business process
	
	
	

	Commitment item
	
	
	

	Cost center
	
	
	

	Cost element
	x
	x
	

	Document number
	
	
	

	Material
	x
	
	

	Object number
	x
	
	x

	Object type
	
	
	

	Period
	x
	
	

	Personnel number
	
	
	

	Plant
	
	
	

	Plant of work center
	
	
	

	Posting row
	
	
	

	Product
	
	
	

	Stat. key figure
	
	
	

	Transaction currency
	x
	
	x

	Unit of measure
	x
	
	x

	Value type
	
	
	

	Version
	
	
	

	Work center
	
	
	


10. In the left-hand area of the screen, choose the Sources folder.

11. Make the following entries:

	Line
	Source
	Percentage
	AppReason

	1
	0001 Actual costs – Line Items
	100,00
	


12. Choose line 1.

13. Choose the Selection Criteria folder in the left-hand area of the screen.
No set-ID is defined for any of the characteristics.

14. Choose the Material determination folder in the left-hand area of the screen.

15. Make the following entries:

	Line
	Material/Service
	Transfer Quantity/Costs
	Mat. Direct
	Individual
	Conversion quantity

	1
	D200
	X (Transfer Costs and Quantity)
	
	
	

	2
	D201
	X (Transfer Costs and Quantity)
	
	
	

	3
	
	X (Transfer Costs and Quantity)
	x
	
	

	4
	D102
	X (Transfer Costs and Quantity)
	x
	x
	


16. Choose line 1 and choose the Criteria folder in the left-hand area of the screen.

17. Make the following entries:

	Char
	Set
	Set
	Value

	Activity Number
	
	
	

	Activity Type
	
	
	101

	Cost Element
	
	
	0000943110


18. Choose line 2.

19. Choose the Criteria folder in the left-hand area of the screen.

20. Make the following entries:

	Char
	Set
	Set
	Value

	Activity number
	
	
	

	Activity Type
	
	
	102

	Cost Element
	
	
	0000943110


21. Choose line 3 and choose the Criteria folder in the left-hand area of the screen.

22. Make the following entries:
	Char
	Set
	Set
	Value

	Activity Number
	
	
	

	Activity Type
	
	
	

	Cost Element
	YB-MATERIAL01
	
	


23. Choose [image: image8.png]


 in the cost element row.

	No
	From Value
	To Value
	Short text of set line

	001
	410105
	
	T&M Billing

	002
	
	
	Blank


24. Choose line 4 and choose the Criteria folder in the left-hand area of the screen.

25. Make the following entries:

	Char
	Set
	Set
	Value

	Activity number
	
	
	

	Activity Type
	
	
	

	Cost Element
	
	
	0000410120


26. Choose Save.
27. Make the following entries for Profile YBS00011:

	Field name
	Description
	User action and values
	Note

	Profile
	
	YBS00011
	

	Text
	
	Consulting SD/PS
	


28. Go back to the Change View Profile: Overview screen and choose the profile YBS00011.
29. In the left-hand area of the screen, double-click the Usage folder.

30. On the Change View Usage: Overview screen, make the following entries:

	DI Usage
	Sales Doc. Type
	Sdoc Type CMR
	Warranty Check
	DI w Material

	1 Billing and results analysis
	YBDR
	
	x
	


31. Choose the entry you have made.

32. Choose the Characteristics folder in the left-hand area of the screen.

33. Make the following settings:

	Char
	CharactRelevant
	Mat.Determination
	NoSummarization

	Activity type
	X
	X
	

	Cost element
	X
	X
	

	Material
	X
	
	

	Object number
	X
	
	X

	Period
	X
	
	

	Transaction Currency
	X
	
	X

	Unit of measure
	X
	
	X


34. In the left-hand area of the screen, choose the Sources folder.

35. Make the following entries:

	Line
	Source
	Percentage
	AppReason

	1
	0001 Actual costs – Line Items
	100,00
	


36. Choose line 1.

37. Choose the Selection Criteria folder in the left-hand area of the screen: 
No set-ID is defined for any of the characteristics.

38. Choose the Material Determination folder in the left-hand area of the screen:

39. Make the following entries:

	Line
	Material/Service
	Transfer quantity and costs
	Mat. Direct
	Individual
	Conversion quantity

	1
	D301
	X (Transfer Costs and Quantity)
	
	
	X


40. Choose line 1 and choose the Criteria folder in the left-hand area of the screen.

41. Make the following entries:

	Char
	Set
	Set
	Value

	Activity type
	
	
	

	Cost element
	YB-SDPS
	
	


42. Choose [image: image9.png]


 in the cost element row.

43. Check the following entries

	No
	From Value
	To Value
	Short text of set line

	001
	943080
	943110
	


44. After choosing Enter you have to remove the asterisk and choose Enter again.

45. Choose Save.
3.2.1.2 Assigning Cost Conditions to Sales Document Types

Use

In this activity, you define a condition type for each sales document type for costs. This condition type is used to include the costs to be invoiced, or the sales price cost, in the price determination of the sales document.
Prerequisites
The sales document type has been created. 

Procedure

1. Access the activity using one of the following navigation options:

	Transaction code
	ODP4

	IMG menu
	Sales and Distribution ( Sales ( Sales Documents ( Customer Service ( Service Quotation/Resource-Related Billing ( Assign Conditions to Sales Document Types


2. In this step, you assign the cost conditions to the sales document.

	SD document type
	Condit. Type

	YBDR
	EK01


Result
You have assigned the sales document types to the condition type.
3.3 Settings for SD
3.3.1 Sales Document Items
3.3.1.1 Creating Sales Document Item Categories

Use

In this menu option, you define item categories for sales documents. The item categories that are contained in the standard SAP system together with the sales document types represent the usual business transactions.

Procedure

1. Access the activity using one of the following navigation options:

	Transaction code
	VOV7

	IMG menu
	Sales and Distribution ( Sales ( Sales Documents ( Sales Document Item ( Define Item Categories


2. Activities; create the item categories YBQ1 and YBS1 with the following settings:

	Fields
	YBQ1

	Description
	SP: Quotation

	Business Data
	

	Completion Rule
	B

	Pricing
	X

	Business Item
	checked

	Sched.Line Allowed
	checked

	Wght/Vol. Relevant
	checked

	Transaction Flow
	

	Screen Seq.Grp
	N


	Fields
	YBS1

	Description
	SP: Serv w FP Bill

	Business Data
	

	Billing Relevance
	B

	Pricing
	X

	Business Item
	checked

	Sched.Line Allowed
	checked

	Credit active
	checked

	Transaction Flow
	

	Screen Seq.Grp
	N

	PartnerDetermProced
	T

	TextDetermProcedure
	01

	Item Cat.Stats.Group
	1

	Control of Resource-related Billing and Creation of Quotations
	

	Billing Form
	

	DIP Prof.
	


Result
The item categories YBQ1 and YBS1 have been created.
3.3.1.2 Assigning Incompletion Procedure to Item Categories
Use

In this activity, you define when the item category should be regarded as incomplete and how the system should respond when you create an item in a document.

Prerequisites
The item category has been created.

Procedure

1. Access the activity using one of the following navigation options:

	Transaction code
	VUA2

	IMG menu
	Sales and Distribution ( Basic Functions ( Log of Incomplete Items ( Assign Incompleteness Procedures ( Assign procedures to the item categories


2. Make the following entries in the sales item category.

	Fields
	YBQ1

	Description
	SP: SD-Quotation

	Proc.
	10

	Description
	Inquiry/Quotation


Result
The item category YBQ1 has an incompletion log assigned.
3.3.1.3 Assigning Schedule Line Categories

Use

In this customizing activity, we have to assign schedule line category to the item category. 
Prerequisites
The item categories have been created.

Procedure

1. Access the activity using one of the following navigation options:

	Transaction code
	VOV5

	IMG menu
	Sales and Distribution ( Sales ( Sales Documents ( Schedule Lines ( Assign Schedule Line categories


2. On the Change View Assign Schedule Line Categories: Overview screen, make the following entries.

	ItCa
	Typ
	SchLC

	YBQ1
	
	BT


Result
You have assigned the schedule line category to the sales item category.
3.3.2 Account Assignment

3.3.2.1 Assigning G/L Accounts

Use

In this menu option, you allocate G/L accounts for revenue account determination. You have to make the allocation for every access sequence you have defined beforehand. A variety of criteria is valid for a G/L account, depending on the key combination. For the key combination Cust.Grp/MaterialGrp/AcctKey, a G/L account depending upon the following criteria, for example, is given:

· Application (key for SD application)

· Condition type for account determination
· Chart of accounts (from the module FI)

· Sales organization

· Customer account determination group
· Material account determination group
· Account key

Prerequisites
You have to make the allocation for every access sequence you have defined beforehand. 

Procedure

1. Access the activity using one of the following navigation options:

	Transaction code
	VKOA

	IMG menu
	Sales and Distribution ( Basic Functions ( Account Assignment/Costing ( Revenue Account Determination ( Assign G/L Accounts


2. Double-click Cust.Grp/MaterialGrp/AcctKey and go New Entries. Make the following entries:
	App
	CndTy.
	ChAc
	SOrg.
	AAG
	AAG
	ActKy
	G/L acct
	Prov.acc.

	V
	KOFI
	YAPL
	1000
	1
	Y1
	ERL
	790000
	 

	V
	KOFI
	YAPL
	1000
	1
	Y1
	ERS
	790000
	


Result
The revenue account determination was set to find the right accounts in the financials area.
3.3.3 Requirement Class for Costing/Accounting

3.3.3.1 Maintaining Requirement Class for Costing/Accounting

Use

In this menu option, you assign the settlement profile and the results analysis key to the requirement class.

Prerequisites
The requirement class has been defined before.

Procedure

1. Access the activity using one of the following navigation options:

	Transaction code
	SPRO

	IMG menu
	Sales and Distribution ( Basic Functions ( Account Assignment/Costing ( Maintain Requirements Classes For Costing/Account Assignment


2. Choose the Requirement Class YBC and maintain them as shown in the table below:

	Requirement Class
	YBC

	Description
	SP: Assig. to ord 1

	Costing
	

	Costing Variant
	

	Account assignment
	

	Account assignment category
	E

	Settlement profile
	YBSV02

	Results Analysis Key
	YBSV01


Result
In this step, you added the parameters in the requirements class that are relevant to cost accounting.
3.4 Master Data Part 2
3.4.1 Output Control Data Records

3.4.1.1 Creating Output Conditions for Sales Documents
Use
In this activity, you determine the values for which a message should be found. You define the message attributes, for example the processing time or the language.

Prerequisites

The sales order types have been created.

Procedure

1. Access the activity using one of the following navigation options:

	Transaction code
	VV11

	SAP ECC menu
	Logistics ( Sales and Distribution ( Master Data ( Output ( Sales Document ( Create


2. Choose the following Output Type to create an output condition record for:
	Output Types
	Name
	Sales Organization
	SalesDocTy
	Funct
	Partner

	AN00
	Quotation
	1000
	YBQ1
	SP
	


	Output Types
	Name
	Medium
	Date/Time
	Language

	AN00
	Quotation
	1
	4
	


3. Choose Save.

Result

The output condition record for the sales document has been created.
3.4.1.2 Creating Output Conditions for Shipping Documents
Use
In this activity, you determine the values for which a message should be found. You define the message attributes, for example the processing time or the language.

Procedure

1. Access the transaction choosing one of the following navigation options:

	SAP ECC menu
	Logistics ( Sales and Distribution ( Master Data ( Output ( Shipping ( Create

	Transaction code
	VV21


2. Choose the following Output Type to create an output condition record for:
	Output Types
	Name
	Ship Point
	Funct
	Partner

	LD00
	Delivery Note
	1000
	SH
	


	Output Types
	Name
	Medium
	Date/Time
	Language

	LD00
	Delivery Note
	1
	3
	


3. Choose Save.

Result

The output condition record for the shipping document has been created.

3.4.2 Condition Records

3.4.2.1 Creating Condition Records for Price Condition Types
Use

The purpose of this activity is to create a condition record for a customer price depending on the material.
Prerequisites

The customer and material master have been created.

Procedure
1. Access the activity using one of the following navigation options:

	SAP ECC menu
	Logistics  Sales and Distribution  Master Data  Conditions  Select Using Condition Type  Create

	Transaction code
	VK11


2. On the Create Condition records screen, enter Condition type PR00
3. Choose Enter.
4. Choose the Key combination material with release status.
5. On the Create Price Condition (PR00): Fast Entry screen, enter Sales organization, Distribution Channel, material and amount for each material. You can also specify a validity period using Valid From and Valid to.

Use the following data:

	Condition Type
	Sales Organization
	Distribution Channel
	Material
	Description
	Amount

	PR00
	1000
	10
	D100
	Service Fixprice
	Price (f.ex. 600)

	Condition Type
	Unit
	Per
	UoM
	Valid from
	Valid to

	PR00
	PLN 
	1
	AU
	Start date
	End date


	Condition Type
	Sales Organization
	Distribution Channel
	Material
	Description
	Amount

	PR00
	1000
	10
	D301
	Consulting 2 T&M
	Price (f.ex. 600)

	Condition Type
	Unit
	Per
	UoM
	Valid from
	Valid to

	PR00
	PLN
	1
	H
	Start date
	End date


6. Choose Save.

Result

The price condition record for each material has been created.
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